
English for Negotiations 

Learn the language of negotiating and solving 

conflicts in business situations   

 

Objectives: 

Develop skills to : 

 Prepare for a negotiation 

 Develop a strategy 

 Learn to express your views  

 Read nonverbal signals 

 Adjust your body language 

 Understand the other side 

 Work toward agreement  

 

English for Negotiations is perfect for: 

Anyone at an Intermediate level (CEF A2+, 

Berlitz English 4) or above, who wants to 

overcome objections, resolve conflicts and 

negotiate agreements  

 

What to expect: 

The course focuses on: 

 building confidence, fluency and accuracy 

when negotiating   

 practical language that you can apply 

immediately 

 essential terms and idioms   

b 

 
Format : 2 days of 

intensive private 

instruction  

from 9am to 4.30pm 

Price:  875,00 €  

 


